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®OPMYBAHHS TA PEAJIIBAIIIS CTPATEI'TI IHTETPOBAHHUX
MAPKETHHTOBUX KOMYHIKAIIIA MIJIITPUEMCTBA
13 3BACTOCYBAHHSAM IHCTPYMEHTAPIIO HEHPOMAPKETHUHTY

Y emammi 0ocniooceno meopemuuni ma npakmuuni acnexmu Gopmy8anHa cmpamecii iHmezpoBaAHUX MAPKEMUHSOBUX
xomyHikayii (IMK) 3 suxopucmanuam incmpymenmie neupomapkemuney. OOIpynmosano, wo mpaouyiiHi Memoou aHaizy
CROJICUBYUX YNOOOOAHb HACIO He 8PAX08YIONMb NIOCBIOOMI peakyii, Wo 3HUNCYE eheKmUGHICIb KOMYHIKAYIUHUX KAMAAHIIL.
Ipoananizoeano kao4o8i Hetipomapkemun2osi incmpymenmu (EEG, eye-tracking, ananiz mimixu), ki 003601510mb Onmumi-
3yeamu 6i3yanvhi ma mekcmosi cknadosi cmpamezii IMK. Pezynomamom 00CnioxiceHHs € 3anponoHo8ana mooensb peanizayii
KOMYHIKayitiHoi cmpamezii, wo 6a3yemvbcs Ha BUMIPIOBAHHI eMOYIIHO20 3AIYYEHHS MA KOZHIMUBHO20 HABAHMANCEHHS YILTbO-
601 ayoumopii, wo cnpusie ni08UWEHHIO IOSILHOCME 00 OPEHOY Ma MAKCUMI3aYil KOHEEpPCil.

Kniouogi cnosa: inmeeposani mapkemuneo8i KOMYHIKayii, iHCMpyMeHmu HeupoMapkemuney, cmpamezis MapKemune)y,
N0BEOIHKA CHOMCUBAYIB, e(heKMUBHICMb KOMYHIKAYTH.
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IMPROVING THE STRATEGY OF INTEGRATED MARKETING COMMUNICATIONS
OF AN ENTERPRISE BASED ON NEUROMARKETING TOOLS

The article aims to substantiate the comprehensive theoretical and methodological foundations and develop actionable
practical recommendations for improving the integrated marketing communications (IMC) strategy of a modern enterprise.
By implementing advanced neuromarketing tools, an enterprise can increase its overall economic efficiency and global
competitiveness. In the context of information saturation, traditional communication methods often fail to capture consumer
attention, necessitating a transition toward neurobiological insights.

The study utilizes a multidimensional systematic approach to analyze the communication activities of an enterprise,
employing sophisticated biometric methods—such as eye-tracking, electroencephalography (EEG), and galvanic skin
response—to study subconscious consumer behavior and emotional engagement. Furthermore, the method of strategic
modeling is applied to develop a unique neuro-communication matrix.

The research defines the critical role of neuromarketing as a strategic tool for the qualitative transformation of the
IMC system. A specialized neuro-communication matrix has been developed, allowing for the seamless synchronization
of advertising messages across various communication channels—including digital, ATL, and BTL—based on specific
neurophysiological triggers and cognitive patterns. The relationship between the systematic use of biometric data and a
significant reduction in strategic risks when launching innovative products on the market is scientifically proven.

For the first time, a conceptual model of IMC strategy formation based on deep cognitive-behavioral insights is
substantiated. The approach to evaluating the effectiveness of a marketing strategy is improved by introducing biometric
key performance indicators (KPIs), which provide substantially higher accuracy in predicting consumer choice compared to
traditional sociological methods.

The results can be implemented by enterprises to optimize marketing budgets, increase long-term brand loyalty, and
create high-precision communication campaigns. The proposed algorithms allow for the rigorous pre-testing of creative
concepts, significantly reducing the probability of communication failure in a volatile market environment.
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IMocranoBka npodaemu. CydacHu# craH (pyHKIIOHYBaHHS MiAMPUEMCTB XapaKTEPU3YEThCS KPUTHIHUM
MepeHaCHUeHHIM 1H()OPMAIITHOTO TIPOCTOPY, IO HIBEIIOE ePEKTHBHICTh TPAJAHUIIHHUX MAPKETUHTOBUX CTpaTe-
riii. ['oioBHa IpobJIeMa MoJIsATae y 3pOCTaHHI «PEKJIAMHOI CIIIMOTHY CIOYKUBAYIB Ta HEBIAMOBIIHOCTI MIX IXHIMH
JEKJIApaTHBHAMH BIIMTOBIISIMH TIi]T YaC OIMUTYBAHb i pEalbHOI0 PHHKOBOIO IMTOBEIIHKO0. TpaAnIiiiHi iHTerpoBaHi
mapkeTrHroBi komyHikanii (IMK) gacTo 6a3yroTbest Ha Cy0’ €KTHBHUX MIPUITYIICHHIX MECHEPKMEHTY, 10 IPU3BO-
JIUTH 10 HEe(PEKTUBHOTO O30Ty OI0/DKETIB Ta CTPAaTEriyHUX MPOPaXyHKiB.

3acrocyBaHHs iHCTpyMeHTapito HelipomapkeTunry (aitpexinry, EEL, anamizy MiMiku) 103BoJIsi€ pO3B’s3a-
TH 110 Ipo0ieMy HIISIXOM OTPUMAaHHS 00’ €KTHBHUX JAaHHUX MPO MiJACBiAOMI peakuii 1imboBoi ayauropii. I[Ipo-
T€ HA PiBHI BITYM3HSHUX MiAMPUEMCTB CIIOCTEPIra€ThCs BIICYTHICTh KOMIUICKCHOTO MiJXOLYy 0 BIPOBAKECHHS
HEMPOTEXHONOTIH y 3arajbHy CTpATeriio po3BUTKY. IloTpeOye HayKoBOrO OOIPyHTYBAaHHS MEXaHi3M iHTerpamii
6ioMeTpuIHMX AOCHimKeHb y cuctemy IMK 11 CTBOpEeHHS BUCOKOTOUHOI KOMYHIKAIiF{HOT MOJIITHKN. AKTyasb-
HICTb OCHI/PKEHHS 3yMOBJICHA HEOOXiIHICTIO TpaHChOpMaIlil MApKETHHTOBOTO YIIPABIIIHHS BiJl IHTYITHBHUX MO-
JieJielt 710 TOKa30BUX HEHPOOI0IOTIYHHX TT1AX0/IiB, IO 3a0€3MeYUTh MiAMPUEMCTBY CTIHKI KOHKYPEHTHI ITepeBary.

AHaJIi3 ocTaHHIX Joc/igKeHb Ta MyOJikaniii. YJIOCKOHaJCHHS MapKETHHTOBOI CTpaTerii MinpHeMCTBA
Ha OCHOBI KOTHITUBHUX TEXHOJIOTIH € MIPEIMETOM aKTHBHOTO HAYKOBOT'O TUCKYPCY, IO BiTOOPaKEHO y TpaIsixX
BITYM3HIHHX Ta 3apyOKHUX JOCIIIHUKIB 32 OCTAaHHI POKH.

®dyHIaMEHTAIBHI aCTIEKTH Ta CyYacHI TPSHIM HEHPOMAapKETHHTY SIK IHHOBAIIHHOTO IHCTPYMEHTY JIOCITiKEH-
HS CITO’KMBYOI TIOBEIIHKK BHUCBITIICH] y poboTi Y. Zhang, P. Thaichon, W. Shao (2023). ABTOpH OKpECIIIOIOTH
0a30Bi HeHPO(hI310IOTTUHI MIAXOIHM IO CTUMYJTIOBAHHS TPOJIAXKIB, [0 CTBOPIOE TCOPETUYHY OCHOBY ISl CTpaTe-
rigoro anamizy. R. Makori (2024) nminTBepmaKye IO TO3UIII0, aKIIEHTYIOUH YBary Ha He3aMiHHIN poJi HEHpOiH-
CTpYMEHTapito B 00’ €KTHBI3allii MAPKETHHIOBUX JAHUX, IO € OCOOJIUBO aKTyalbHUM B YMOBax iH(opMamiinHoi
MEPEHACUYEHOCTI PUHKIB.

binbm raubokuit aHa i3 IHTErpOBaHUX MapKETUHTOBUX KOMYHIKallill y HOBITHIX yMoBax mposeaeHo P. Kotler,
H. Kartajaya ta I. Setiawan (2024), siki (oKyCyIOTb yBary Ha CHHEprii KOMyHIKaI[ifHUX KaHAJIB, 10 € KPUTUYHO
BAXKJIMBUM JUTsI (DOPMYBAHHS €JMHOTO €MOIIIHOTO BIATYKY CIIOXKHMBA4a Ta ONTUMi3allii BUTPAT MiJIPHEMCTBA.

Haii6inbi npsimo Temy nocmimkeHHs po3BuBaroTh N. Hurzhyi ta criiBaBropu (2023), siki 1eTalbHO BUBYAIOTh
PO 610METPUYHUX METOIB, 30KpeMa aifTpexinry ta EEI, y 3abe3nedenHi cTpaTeriuyHoi criiikocTi OpeHmy, mij-
KPECTIOIYH X (PyHKIIO SK TapaHTa TOYHOCTI PEKIaMHOTO BILIUBY.

Kputnanuii mormsg Ha MpakTHYHE BIPOBAKCHHS HEWPOTEXHOJIOTIH TNPENCTaBICHO B JIOCIIHKEHHSIX
Neuromarketing Science & Business Association (0.p.). JlaHi Marepiaiii € BaXIUBUM MPAKTHYHUM JHKEPEIOM
Jutst ieHTH(IKAi] MeTOIoJIOTIYHUX NporauH y cuctemi IMK, BKIltoyaroun €THYHI acleKTH Ta HEOOXiTHICTh
CTaHJIApTH3allii HEWPOMAPKETHHTOBUX TECTIiB. BUCHOBKH IHMX 3BITIB 0€3110CEPEIHBO CTOCYIOTHCS HEOOX1THOCTI
iHTerpaii HeMpOoOIOJOTTYHNX THCTPYMEHTIB y CTpaTEriuyHi MEXaHi3MU YIPaBIIHHS MIINPUEMCTBOM, IO € KITFO-
YOBUM HAIIPSIMOM JTAHOTO JOCIiIKCHHS.

Mera i 3aBAaHHs AOCTiKeHHsl. METOI0 JTaHOTO JOCHIDKCHHS € BCEOIYHMI aHalli3 3HAYyIIOCTI Ta PO
HEHPOMapKETHHTOBUX METOMIB Yy Tpoleci GpopMyBaHHs Ta peaiizalii cTpaTerii iIHTErpOBaHUX MapKETHHIOBUX
KOMYHIKaLil TANPUEMCTBA, & TAKOXK Y pO3poOLIi KOHKPETHUX HAYKOBO-IIPAKTUYHUX PEKOMEHIAIH 100 BIPO-
BaJKEHHS IHHOBAIITHOTO HEUPOIHCTPYMEHTAPIIO JUISI IT1/IBUILIEHHSI EKOHOMIYHOT €()eKTUBHOCTI KOMYHIKaIIHHOT
MOJIITUKHU Ta KOHKYPEHTOCTIPOMOYKHOCTI Cy0’€KTa TOCIOJapIOBaHHSI.

Jlnst peanizanii mocTaBiaeHoi MeTH OyJI0 OKpPECICHO Taki KJIIOYOBI 3aBJaHHS: YTOYHEHHS POJIi HeHpoMapke-
TUHTY SIK B&KJIMBOTO €JIEMEHTA YNPABIiHHS MAPKETUHIOBUMHU KOMYHIKAIlisIMU B yMOBAaxX IepeHacU4IeHHs iH(pOop-
Malii; aHami3 Cy4acHHX IHCTPYMEHTIB HeifpoMapkeTuHry (aifrpexinr, EEI’, aHami3 MikpoBupa3siB, CCHCOpHHI
MapKETHHT) 1 iXHBOTO MOTEHI{ay JUIsl BUKOPHCTAHHS Y MYJIbTHKAHAJIBHHUX CTPATErisX; OIiHKAa CKOHOMIUHO{
e(heKTUBHOCTI HEHPOOIOTOTTYHUX JOCTIKEHb Yy MPOrHO3YBAaHHI MOBEAIHKH CIIOKMBAUiB 1 ONTHMI3aIlil MapKe-
THUHTOBHX BUTPAT; i1eHTH(IKAIis 6ap’€piB 1 pU3HKIB BIPOBAKECHHS HEHPOTEXHOJIOT1H (BHCOKA BapTiCTh, eTHUHI
MTUTAHHS, METOJIOJIOTIYHI TPYJIHOIIII); PO3pO0Ka PEKOMEH/IAIIIN 11010 BJOCKOHAICHHSI MApKETUHTOBOI CTpaTerii
yepe3 HeMPOKOMYHIKAIIHY MaTPHUITO0, 30KpeMa CTaHIapTH3AIlisl TECTYBaHHS PEKIIaMH 1 ITiIBUIIEHHS JOSITBHOCTI
gepes MiJCBIIOMI TPUTEpH.

BukJian ocHoBHOro matepiany. B ymoBax cydacHoro iH(GopMaIiiiHoro nepeHacu4eHHs, Je repeciuHuii cro-
JKUBA4 CTHKAEThCS 3 moHAA 5000 pexmaMHHUX MOBIIOMIICHb MIOMHS, TpanumiiHi Mmoneni IMK BTpadaioTs edex-
TUBHICT Uepe3 «KOTHITHBHE MEpeBaHTaXEeHHs». HefipoMapkeTHHT TpaHC(OpMye yIpaBIiHHSI KOMYHIKAIisIMH,
no3BounTioun BuMiproBaTu Implicit Association (HestBHI acomiarii), siki Ha 90 % BU3HAYAIOTH CHIOKUBYHN BHOIp.
3amicTh Ccy0’€KTHUBHMX 3BITiB, MEHEIP)KMEHT BUKOPUCTOBYE JlaHI MPO €MOLIHHY BaJIEHTHICTh (IO3UTHBHUHU 4H
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HETAaTHBHUI BIATYK) Ta IHTCHCHBHICTH 30yKCHHS, IO O3BOJISE MMPOTHO3YBATH PHHKOBHH YCIIiX NMPOAYKTY 3
TouHicTIO 10 80 %, TOAI SIK TpamumiiHi MeToIH (POKYC-TPYIl TeMOHCTPYIOTH Jumre 20-30 % Tounocri [1; 2; 3].

KirouoBHM 1HCTPYMEHTOM IOI0JIAHHS «peKIIaMHOi cilinothy € Eye-tracking, sskuii 103BoJIsiE€ 11eHTH(DIKYBATH
Heat Maps (TerutoBi kapTu) Ta ToukHu (ikcarii 30py. e 1ae 3Mory onTumi3yBaTi apXiTeKTypy pEeKJIaMHOTO MaKe-
Ta, TapaHTyI0uH, 10 KiodoBe moBigomieHHs (CTA) moTparisie B 30Hy (pOKyCy IPOTSATOM mepuux 1,52 ceKyH.
Bonmnouac 3acrocyBannsi Enexkrpoenuedanorpadii (EEIY) nosBomse BigcrexxyBatu piBenb Memory Encoding
(xomyBaHHA TaM’ATi) y peabHOMY 4aci. Came MiKOBI MOKa3HUKH JOBIOTPUBAJIOrO KOJYyBaHHA Ham'sTi mia 4ac
Meperiay KOHTEHTY KOPEIIOIOTh 13 peallbHUM 3pOCTaHHAM MPoAaxiB, o poouts EET" HezaminHMM Asist Bepudi-
kauii edpextuBHOCTI 1ppoBux Ta ATL-kananis [4].

Peanizaris ctparerii IMK Ha ocHOBI Heifpo(i3i00TiUHUX TPUrepiB JO3BOJISE MiANPUEMCTBY ONTHMI3yBaTH
MapKETHHIOBI OIO/DKETH MIISIXOM YCYHEHHS Hee(DeKTHBHMX KpeaTHBIB Ha eTami Ipe-TecTy. Bukopucran-
Hs MeTpuku Cognitive Load (KOTHITHBHE HaBAaHTAXKEHHsI) JIOTIOMAra€ YHUKHYTH BIJITOPrHEHHSI OpeHay vepes
HaJMIpHY CKJIaHICTh TOBiTOMIICHHS. TaKuM YHHOM, HEHPOMAapKETHHT CTa€ CTPATETiYHUM (iIBTPOM, SIKHH 320€3-
MeYY€E «YUCTOTY» KOMYHIKAIIHHOTO CUTHAITY, TPAaHC(OPMYIOUH YIIPABIIiHHSI MAPKETHHIOM Y BUCOKOTOYHUH MPO-
IIeC MPOEKTYBAHHS CIIOKHBYOTO JIOCBITY, IO MiATBEPPKYETHCS CTaHAapTaMH Ipo3opocTi Ta eTHku NMSBA [5].

CydJacHUWil apceHaJl HEMpOMapKeTHHTY, BKitoyaroun aitpekinr, EEI" Ta anamiz mikpoBupasiB, 3abe3mneuye
MPENU3iiHY JTEKOMIIO3HIIIIO CITOKUBYOTO JOCBIY, H03BosiFoun ontumizyBatn UX/UI Ta TecTyBaTH eMOIiHMIA
PE30HAHC BIJICOKOHTEHTY. AWTPEKIHT (iKkcye MOKa3HUKH BizyanbHOI yBaru (Time to First Fixation, Dwell Time),
toJi sik aBTromatn3oBanuii Facial Coding ineHTHdiKye 6a30B1 eMOIIil, MATBEPPKYIOUH, 10 eJICMEHTH 0e3 QoKy-
CHOI (hikcallii iIrHOPYOThCS MiJACBIIOMICTIO.

[oreHmian MyTbTHKAHABHIX CTPATETil MOCHIIIOETHCS IHTETPAI€I0 CEHCOPHOTO MApKETHHTY, SIKHH depe3
onb(akTopHi Ta aymianbHi Tpurepu hopmye «Synesthetic Brandingy i migsumiye BmisHaBanicts Ha 80 % mopiB-
HSIHO 3 JIMIIE Bi3yalbHOIO KOMYHiKalli€l0. BripoBaykeHHs LUX IHCTPYMEHTIB Y 3arainbHy cuctemy IMK no3Bossie
CTBOPIOBATH €IUHUI KOTHITHBHUII aHCaMOJIb, MiHIMI3yIOUH PO3CiIOBaHHS yBaru Ta (JOpMylouu CTiiiKy Mepexy
acoIliarii, 1o JeKUTh B OCHOBI JIOSUIBHOCTI CIIOXKHUBAYiB [6].

OcHOBHUM (hiHAHCOBO-EKOHOMIYHHUM Oap’€poM BIIPOBAKEHHSI HEHPOTEXHOJOTIH 3aIMINA€ThCs iXHS BUCO-
Ka BapTiCTh Ta CKJIAJHICTh iHTepHpeTanii pe3yasTaTiB. 3riqHo 3i 3Bitamu GreenBook Research Industry Trends
(GRIT), nonpu 3poctanHs iHTepecy, auiie 6au3bko 15-20 % BeNMKHUX KOMITaHiii CHCTEMaTHYHO BUKOPUCTOBY-
I0Th HEHPOIHCTPYMEHTH Uepe3 3HaUHI KaleKCcHi BUTpatu: operaa oxniel EET -ctanmii abo nmpodeciiinoi cucremu
eye-tracking (manpuxan, Tobii) pazoM i3 3amydeHHsIM cepTH()IKOBaHUX HEHPO]i3i0I0TiB MOKE KOIITYBATH BiJl
10 000 mon. CIIA mo 50 000 mos. CHIA 3a oauH HMKI TecTyBaHHA. Lle CTBOPIOE «IOPIT BXOAY», JOCTYITHHMA
MIePEeBaYKHO TIIO0ATTFHUM KOPITOPAIisM, [0 0OMEeXy€e MacOBE BUKOPHCTaHHS HEHPOMapKETHHTY SIK CTAaHAApPTY B
ctpaterisx IMK mns cepennboro 6i3Hecy [7].

ETrunuii BUMip BIpoBaKCHHS HEHPOTEXHOJIOT1H (TaK 3BaHa «HEHPOETHUKAY» ) BUKJIMKAE FOCTPI TUCKYCIT 110,10
MOPYIIECHHsI KOTHITUBHOT IIPUBATHOCTI Ta MaHImyJsmii migcBigomictio. Jlociimkeras NMSBA Ethics Committee
BKa3YIOTh Ha PH3HUKH «IOMIYKY KHOTKH KyIiBmi» (buy button), mo Moxe CIIpHIMATHCS CYCIUTECTBOM SIK BTPY-
YaHHS B OCOOHCTY aBTOHOMIIO. BiZICyTHICTh WiTKOTO 3aKOHOAABYOTO PETrYIIIOBaHHS BUKOPHCTAHHS HeHpodizio-
JIOTIYHUX JAHUX Y MAapKETHHTY CTBOPIOE pemyTaliiiHi pu3uku it OperiB. CrioxkuBayi JeMOHCTPYIOTh BHILIUI
piBEHb HEJIOBIPH /10 KOMIIaHiH, K1 IPUXOBYIOTH BUKOPUCTAHHS HEHPOMETPHK, 10 BUMArae po3poOKH MPO30pUX
KOPIOPAaTUBHUX MPOTOKOJIIB 3TiAHO 31 cTanaapTamu 3axucty nganux (GDPR).

MeTo050T14H1 TPYIHOLII BIPOBAKEHHS OB S3aH1 3 MPOOIEMOI0 «EKOJIOTIYHOT BaJIiTHOCTI» JOCIHIHKEHb.
JlaGopaTopHi yMOBH TecTyBaHHsI (Harpukiaz, nepedyBanus pecrionaenta B fMRI-ckanepi ado 3 EEI-mmonomom)
CYTT€BO BiJPI3HSAIOTHCS BiJ] pEabHUX YMOB CIIOKHMBAHHS iH(OpMAILii, 1110 MOXXe BUKPUBIIATH fAaHi. Sk 3a3Ha-
yae X. [Tnmyccman ta criBaBTopu (2015) y Journal of Marketing Research, icHye npoGiemMa MacmTaboBaHOCT:
Mati BHOipkH (THmoBo 15-30 ocib), xapakTepHi st HeHPOAOCTiIKEHB, HEe 3aBXK/IH PEIIPE3CHTYIOTH YCIO iTHOBY
ayaUTOpi0 B MyJTbTHKAHAJIBHHUX CTpaTeriax. Kpim toro, «eexT miane6o MapKeTHHTY» Ta CKJIAAHICTD 130JIsmii
OJTHOTO HEHPOCTHMYJIa BiJl 30BHIIIHLOIO MIYMY YCKJIAJHIOIOTH CTAHIAPTU3AIII0 HEHPOMAPKETHHIOBUX TECTIB,
BHMararouu KOMOIHOBaHOTO BUKOPHCTaHHS HeHpoMeTpuK i3 Tpaaumiiaumu KPI [8].

JIJIs cCHCTEeMHOTO BIIPOBADKEHHSI HEMPOTeXHOIIOTIH y crparerito IMK 3anpornoHoBaHO HEHPOKOMYHIKAIIHHY
MAaTpHIIIO, siKa 0a3y€EThCsl HA METPUKAX EMOIIIHHOTO 3amydeHHs (valence) Ta KOTHITHBHOTO HaBaHTaKEHHS. 3Tif-
HO 3 jgociipkenHsmu H. Jlymi (2011), Taka cTaHmapTH3aIlis JO3BOJISE€ 3HU3UTH BUTPATH HA MeialUlaHyBaHHS
Ha 20-25 % 3aBIOIKU BIICIIOBAaHHIO KOHTEHTY, IO HE II0Ja€ MOPIr MiICBiIOMOI yBaru. BrpoBamkeHHs eTamry
HEHpOoayauTy U KIFOUYOBHX Bi3yaIbHIX aKTHBIB MEpe] iX MaciTaOyBaHHIM y MyJTbTHKaHAIBHUX KaMIIAHIsSIX €
KPUTHUYHOIO PEKOMEHIALI€I0 IS iABULIIEHHS TOYHOCTI KOMYHIKAIIHHOTO BILTUBY [9].

Matpu1s BUKOPUCTOBYE MiJICBIIOMI TpUrepH, 100 301IBIINTH JIOSUIbHICTD YePe3 MEXaH13MH HEesIBHOT ITaM'ATi.
PexkomeHnnyeTbcs 3aMiHUTH IPSIMY peKiaMy Ha HeHPOMapKETHHT, SIKUH 3aTydae A3epKajibHi HeHPOHH CIIOKHUBAYiB.
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JlocTiKeHHS TI0Ka3yI0Th, 10 KIIEHTH 3 eMOIIIHAM 3B’S3KOM 13 OpeHIoM Ha 52 % IiHHINI JUTsl KOMITaHii, HiXK
MPOCTO 330BOJICHI. EMOIiIHI cCTaHM MPOrpaMyIOThCS Yepe3 KOJIbOPH, 3BYKH Ta TAKTUIbHUH AU3aliH MaKyBaHHS.

3akiroyHa pekoMeHaallis noysrae y mnepexoni no Adaptive IMC Strategy, ne HedipomapkeTrHrosi KPI
IHTETPYIOTHCS B 3arajbHy aHANITHYHY CUCTEMY HimnmpueMcTBa. lle mepenbayae CTBOPEHHST 3aMKHEHOTO ITHKITY
3BOPOTHOTO 3B'SI3KY: Bifl Ta0OPATOPHOTO TECTYBAHHS MPOTOTHUIIB PEKIAMU 10 MOHITOPHHTY PEallbHUX ITOBEIiH-
KOBHX peakiiil y mupoBux kaHanax. Takuii miaxig 3a0e3nedye CHHePreTHIHUHN e(PeKT YCiX KOMYHIKAIIIHUX Ka-
HAaJIiB, IEPETBOPIOIOYH PO3Pi3HEH] PEKIIaMH1 3aX01 Ha UUTICHUN HEWPOOi10JI0TTUHUI JOCBI, IO CTA€ KIIOUYOBUM
(haKTOpPOM JJOBFOCTPOKOBOT KOHKYPEHTOCIPOMOKHOCTI MIATIPUEMCTBA.

BuCHOBKH. Y3araJpHIOIOUN pe3ylbTaTH JOCIIKEHHS, MOXKHA KOHCTAaTyBaTH, 10 1HTErparis HeifpoMapke-
TUHTOBOTO iHCTpyMeHTapito (alTpekinry, EEI’, cencopaux Tpurepis) y crparerito IMK € kpuTHUHOIO yMOBOIO
MOJI0NaHHs iH(pOPMaIHHOTO EepPEeHACHYEHHS Ta MiJBUIICHHS KOHKYPEHTOCIIPOMOXHOCTI MiJNpHeMcTBa. BeTa-
HOBIICHO, 1110 3aCTOCYBaHHS pO3pO0JIeHOT HEMPOKOMYHIKAIIIHOT MAaTPHILi JO3BOJISIE CTAHIAPTU3YBATH TECTYBaH-
HSl KOHTCHTY, 3HU3UTH CTpaTeriuHi pu3uku Ha 20-25 % Ta 3abe3neunTH Mepexis Bif iIHTYITHBHOTO IO HAYKOBO
00IPYHTOBAHOTO YNPABIiHHS €MOLIHHOIO JIOSIIBHICTIO criokuBadiB. [lompu icHyroui 6ap’epn (BUCOKY BapTicTh
Ta €TWYHI BUKIUKH), cuHeprist Oiomerpuyanx KPI Ta TpaaumiiiHuX MapKeTHHTOBUX MOKAa3HUKIB (JOPMY€E HOBY
napajgurMy BHCOKOTOYHUX KOMYHIKaIlid, Jie¢ eQEeKTHBHICTh OpEH/IYy BH3HAUYAETHCS TIUOMHOKO ITiJICBIOMOTO
KOJyBaHHS [TaM'sTi Ta pIBHEM €MOIIIHHOTO PE30HAHCY I[IHOBOI ay TUTOPIi.
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